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Over the past several years, investors have spent
considerable time debating growth, inflation, rates, geopoli-
tics, and technology. Increasingly, the challenge across mar-
kets has not been finding demand, but delivering the supply
needed to meet it.

This challenge has been driven by four powerful waves
crashing into the global economy:

Intelligence. Advances in artificial intelligence (AI), auto-
mation, and computing have been increasing demands on
digital infrastructure and the systems that support it.

Energy. Electrification, grid modernization, and rising
power needs have put more pressure on energy systems
around the world.

Security and Sovereignty. We have seen governments
and businesses rethinking supply chains, manufacturing
footprints, and strategic capacity after they spent decades
prioritizing efficiency.

Demographics. Aging populations, migration patterns,
housing shortages, and household formation trends have
been changing how and where people live and work.

These waves have been increasing demand for the same
things—land, labor, power, materials, infrastructure, and
development capacity—at a time when new supply has been
difficult to deliver.

Construction activity has fallen sharply across many
markets. Entitlement processes have been lengthy. Labor
shortages have persisted across key trades. Infrastructure
projects have needed years of planning and execution. In
many sectors, replacement costs have been rising faster than
new supply can be brought online.

Meeting these challenges will likely require significant
investment in real assets that expand capacity: the housing
that demographic change demands, the industrial facilities
needed for reshoring, the infrastructure required by energy
systems, and the physical foundation that enables technologi-
cal advancement.

We see the strongest opportunities where long-term
demand is supported by structural constraints on future
supply, creating the potential for stronger pricing power
and rental growth over time. In some cases, that could mean
acquiring existing assets at a reset basis where replacement
has become increasingly difficult. In others, it could mean
selectively creating new supply where barriers to entry,
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execution capabilities, and durable demand could support
long-term value.

Today, these opportunities are emerging across the global
living sector, select industrial markets, powered land, mixed-
use developments, retail, office credit, and targeted develop-
ment opportunities. But unlike in previous cycles, we expect
investment outcomes to rely less on simply identifying where
demand will grow and more on understanding where capac-
ity will likely remain constrained.

As a result, we expect this cycle to reward execution as
much as market timing—a dynamic that would favor inves-
tors with development, operating, and recapitalization capa-
bilities across markets and sectors.

The investment environment will continue to evolve.
The relative influence of intelligence, energy, security, and
demographics will likely shift over time. What is less likely to
change is the importance of capacity.

Markets often focus on what is growing. We believe that
investors should pay equal attention to what remains difficult
to build, difficult to replace, and difficult to replicate.

Those constraints may prove to be among the most valu-
able assets of the next decade.

Learn more in our 2026 Midyear Global Investment
Outlook. B

David Steinbach serves as Global Chief Investment Officer at Hines.
Joshua Scoville serves as Global Head of Research at Hines.

Learn more at hines.com and LinkedIn.

The content herein is provided for informational purposes only. Nothing herein constitutes investment, legal,
or tax advice or recommendations. This information represents subjective opinions of Hines. Other market
participants may reasonably have differing opinions.

Hines



https://www.hines.com/2026-mid-year-outlook/?utm_source=WealthManagement&utm_medium=paid+article&utm_id=MidYearOutlook26_Paid_WealthManagement_PWS_Link_Aug26_Americas_PWS
https://www.hines.com/2026-mid-year-outlook/?utm_source=WealthManagement&utm_medium=paid+article&utm_id=MidYearOutlook26_Paid_WealthManagement_PWS_Link_Aug26_Americas_PWS
https://www.hines.com/?utm_source=WealthManagement&utm_medium=paid+article&utm_id=MidYearOutlook26_Paid_WealthManagement_PWS_Link_Aug26_Americas_PWS
https://www.linkedin.com/company/hines/?utm_source=WealthManagement&utm_medium=paid+article&utm_id=MidYearOutlook26_Paid_WealthManagement_PWS_Link_Aug26_Americas_PWS

MIDYEAR OUTLOOK

Represents subjective opinions of Hines Interests Limited Partnership (“Hines”) and should not be viewed as financial advice. Other
market participants may reasonably have differing opinions. There is no assurance that the experience of and management by Hines
will translate into positive results for any investment available through Hines Private Wealth Solutions LLC (“Hines Private Wealth
Solutions”). Investors are not acquiring an interest in Hines.

This communication is for general information purposes only and does not constitute an offer or solicitation to buy or subscribe for
securities, units or other financial instruments, nor does it constitute financial promotion, investment advice or an inducement to participate
in any offering or investment.

The use of “we” and “our” refers to Hines.

This material contains forward-looking statements (such as those concerning market forecasts, investment objectives, strategies, economic
updates, other plans and objectives for future operations or economic performance, or related assumptions or forecasts) that are based on
our current expectations, plans, estimates, assumptions and beliefs that involve numerous risks and uncertainties. Any of the assumptions
underlying the forward-looking statements could prove to be inaccurate and results could differ materially from those expressed or
implied. You are cautioned not to place undue reliance on any forward-looking statements. We undertake no obligation to publicly update
or revise any forward-looking statements.

Past performance cannot guarantee future results.

This article contains information in the form of charts, graphs and/or statements that we indicate were obtained by us from published
sources or provided to us by independent third parties, some of whom we pay fees for such information. We consider such sources to

be reliable. It is possible that data and assumptions underlying such third-party information may have changed materially since the

date referenced. You should not rely on such third-party information as predictions of future results. None of Hines, its affiliates or any
third-party source undertakes to update any such information contained herein. Further, none of Hines, its affiliates or any third-party
source purports that such information is comprehensive, and, while it is believed to be accurate, it is not guaranteed to be free from error,
omission or misstatement. Hines and its affiliates have not undertaken any independent verification of such
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